
 
 

2016 State of the Industry Results 
 

In June we sent the following questions to NMDA Distributor Members.  Our return rate was 92% which leads 
us to believe it is quite representative of where the distributor segment of the industry actually is.   

 
 

1. Was your company’s total sales volume of marine accessories up or down in 2015 compared to 2014? 

 
Up   73.90%  Down   13.05%  Same   13.05% 

2.  Do you expect your company’s marine accessory sales for 2016 to be up or down compared to 2015? 

 
Up   91.3%   Down   4.35%   Same   4.35% 

3. Because of your sales projections for 2016, do you expect to maintain an inventory that is larger or 
smaller than in 2015? 

 
Larger  52.17%  Smaller  8.70%  Same   39.13% 

4. Were collections on your sales in 2015 faster or slower than in 2014? 

Faster  39.13%  Slower   0.00%  Same  60.87% 

5. The number of dealers you service in 2016 is up, down or the same in comparison to 2015?   

Up   47.83%  Down  17.39%   Same  34.78%  

6. The average size order by your dealers in 2016 is up, down or the same in comparison to 2015? 

Up   34.78%   Down  30.44%   Same  34.78% 

7. Do you feel your  dealers are more professional in running their businesses as businesses? 

Yes   26.08%   No   13.05%  Same  60.87% 

8. Does your company have AND use:  

Facebook page yes 30.43% no 47.83% plan to   17.39% 

Twitter account yes 26.08% no 56.82% plan to   13.05% 

Pinterest  yes 4.35%  no 82.60% plan to    4.35% 

Instagram  yes 4.35%  no 82.60% plan to    4.35% 

 

9.  Do you know about the seminars and workshops that ABYC runs and that you can host? 

Yes  60.87%  No  34.78%  Please contact me with info  4.35% 

 

 

10.  Do you know about the discounted/promotional membership rate available for MRAA membership? 

Yes  52.17%  No  43.48%  Please contact me with info  4.35% 

 


